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About This Guide
Land banks create a path for vacant, abandoned, tax-foreclosed, and deteriorated property to return to productive use. The opportunity can be attractive because acquisition prices may be below conventional market pricing, but the purchase is rarely a simple low-price transaction. Buyers are commonly evaluated on ownership history, financial capacity, rehabilitation plans, schedule, proposed use, and ability to comply with deed restrictions or development agreements.
This guide explains the process from the buyer’s point of view. It shows how to identify the correct land bank, confirm that a parcel is actually available, compare purchase programs, prepare an application, complete property and title research, plan rehabilitation costs, close the transaction, and satisfy post-closing obligations. The final chapters explain how to use the companion LandBankSearch contact workbook as a national sourcing directory.
Educational Use
This publication is for education and research. Land bank rules, inventory, prices, contacts, eligibility standards, deed restrictions, closing requirements, and rehabilitation deadlines change. Confirm every requirement with the land bank and the applicable city, county, recorder, assessor, planning, building, and environmental offices. Obtain legal, tax, title, engineering, environmental, and construction advice for the specific parcel before committing funds.
Directory Reference
The companion workbook titled LandBankSearch All 354 Land Bank Contacts 2026 09 04 is used as the national directory reference. It contains 354 organizations across 33 states and territories, 160 entries with independently verified direct public contact information, and 194 entries that still require direct contact verification. The workbook is a starting point for research, not a substitute for current official land bank records.
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Chapter 1  Land Bank Fundamentals
What a Land Bank Is
A land bank is generally a public entity created under state and local authority to acquire, hold, manage, and transfer vacant, abandoned, deteriorated, or tax-foreclosed property. Its primary purpose is to return difficult property to responsible use under community goals. State law determines the powers available to each land bank, so the authority to clear title, extinguish certain liens, hold property tax exempt, or transfer property on flexible terms varies by jurisdiction. [1]
A land bank is not simply a discount real estate company. Many land banks select buyers based on the proposed outcome rather than the highest offer alone. A lower purchase price may be paired with rehabilitation standards, construction deadlines, owner-occupancy rules, affordable housing covenants, side-lot eligibility, maintenance duties, or proof that the buyer can complete the project. [2]
What a Land Bank Is Not
It is not automatically the same as a tax auction. A tax sale transfers tax liens or tax-foreclosed interests under state law. A land bank usually disposes of property after acquisition under its own approved policies.
It is not automatically a county surplus sale. Counties, cities, redevelopment authorities, housing agencies, and land banks may each control different inventories.
It is not the same as a community land trust. A community land trust commonly holds land for long-term affordability while occupants own or lease improvements. A land bank typically assembles, stabilizes, and transfers problem property.
It is not a guarantee of clear title, buildability, financing, or profit. Those questions must be confirmed for the exact parcel and transfer instrument.
Why Properties Enter Land Bank Inventory
Tax foreclosure or tax reversion transfers
Municipal or county surplus transfers
Donations from private owners lenders or institutions
Transfers from federal state or local agencies
Strategic acquisitions for assembly redevelopment or neighborhood stabilization
Abandoned structures acquired for rehabilitation demolition or new construction
Why the Purchase Price Can Be Misleading
The listed price may be a small part of the real acquisition cost. A buyer may also need to pay closing fees, title costs, recording charges, current or future taxes, assessments, utility reconnection, demolition, debris removal, code compliance, permits, architectural or engineering work, environmental review, insurance, security, and construction. Some programs require an escrow deposit or proof that the full rehabilitation budget is already available.
Chapter 2  Property Types and Purchase Programs
Vacant Residential Lots
Vacant lots are common land bank inventory. Programs may distinguish buildable lots, nonbuildable lots, neighborhood lots, side lots, garden lots, and lots reserved for assembly. A low purchase price does not confirm that a house can be built. Verify minimum lot size, setbacks, frontage, access, utilities, zoning, flood risk, soil conditions, subdivision status, and whether the parcel must be combined with an adjoining property.
Side Lot Programs
Side-lot programs commonly limit buyers to adjacent owner-occupants or adjacent property owners in good standing. Some programs require the applicant to own and occupy the neighboring home, have no delinquent taxes or code violations, and maintain the lot. Detroit, for example, separates side lots from larger neighborhood lots and applies program-specific eligibility rules. [9]
Homes Requiring Rehabilitation
Land banks often sell houses in as-is condition under monitored rehabilitation programs. The buyer may need to submit a scope of work, contractor bids, construction schedule, proof of funds, and evidence of experience. The deed, purchase agreement, mortgage, or development agreement may allow the land bank to reclaim the property if work is not completed. Detroit publishes short rehabilitation deadlines for certain auction properties, while Cuyahoga County uses a deed-in-escrow model for qualifying buyers. [8] [12]
Renovated and Move In Ready Homes
Some land banks rehabilitate homes and sell them through brokers or conventional listings. These purchases may resemble a traditional home sale, but the buyer should still review program income limits, owner-occupancy requirements, resale restrictions, affordability covenants, subsidy recapture, and inspection documents.
Commercial Industrial and Mixed Use Property
Commercial and industrial property usually requires a more detailed proposal. The land bank may request development experience, entity documents, project financing, environmental review, site plans, job creation estimates, operating plans, community benefits, and evidence that the proposed use complies with zoning and redevelopment plans. Environmental due diligence deserves special attention because prior commercial or industrial uses can create cleanup costs and liability concerns. [13]
Project and Developer Dispositions
Large sites and property bundles may be sold through requests for proposals, requests for qualifications, negotiated development agreements, or board-approved project applications. Price is only one selection factor. The land bank may weigh feasibility, financing, experience, design, schedule, housing affordability, local participation, and the long-term use of the site.
	Program Type
	Typical Buyer
	Common Conditions

	Side lot
	Adjacent owner
	Adjacency good standing maintenance and possible parcel combination

	Vacant buildable lot
	Owner occupant builder or developer
	Construction plan proof of funds and completion deadline

	Rehabilitation home
	Owner occupant investor or nonprofit
	Scope budget inspection milestones and code compliance

	Renovated home
	Homebuyer
	Mortgage approval occupancy and possible affordability terms

	Commercial site
	Business or developer
	Business plan financing zoning and environmental review

	Community use
	Nonprofit or neighborhood group
	Program plan maintenance capacity and public benefit

	Property bundle
	Experienced developer
	Portfolio plan capacity schedule reporting and performance security



Chapter 3  Finding Land Bank Opportunities
Start With the Correct Geography
Land bank service areas may follow a city, county, multiple counties, a region, or a state. Confirm that the target parcel falls inside the organization’s service area. A county can contain more than one land bank, and a city land bank may not control county property outside the city. The companion workbook is organized by state and organization so the buyer can identify the likely agency and its direct profile or official site.
Use LandBankSearch as the Index
LandBankSearch maintains a national directory of 354 land banks and links users to official organizations. Its directory currently identifies live property-level tracking for only a subset of the national list, so a zero inventory count on an index should not be treated as proof that the land bank has no property. Inventory can also appear on the land bank’s own website, a GIS map, a municipal portal, an auction platform, a broker’s listing, a board agenda, or an application-only process. [3]
Confirm the Official Source
1.  Open the LandBankSearch profile and follow the official website link.
2.  Locate pages labeled properties inventory available lots homes for sale side lots applications auctions or requests for proposals.
3.  Confirm the parcel number and owner in the official county assessor or GIS system.
4.  Call or email the land bank to confirm availability program type asking price application deadline and inspection access.
5.  Download the current disposition policy application buyer qualifications and sample purchase agreement.
6.  Record the staff member date and answer for every material question.
Inventory Channels to Check
Interactive land bank property map
Downloadable inventory spreadsheet or PDF
Online auction or fixed-price portal
Real estate broker and multiple listing service
Application form for unlisted land bank property
Side-lot or neighborhood-lot portal
Request for proposals or developer solicitation
Board meeting agenda and approved disposition list
City or county public property map
Track Opportunities Consistently
Create a working file with the land bank name, parcel number, address, property type, program, asking price, application deadline, contact, inspection status, estimated project cost, proposed use, and next action. Use the parcel number as the primary identifier. Street addresses can be missing, duplicated, or changed, especially for vacant lots.
Chapter 4  The National Purchase Process
Local procedures differ, but most successful land bank acquisitions follow the same decision sequence. The buyer identifies a program, confirms eligibility, evaluates the parcel and the required outcome, proves financial capacity, submits a complete application or bid, receives approval, closes, and then completes monitored obligations.
1.  Define the intended use. Decide whether the property will be occupied, rehabilitated, rented, resold, combined with an adjacent parcel, developed, held for community use, or used for a business.
2.  Select the program. Match the intended use to the land bank’s side-lot, vacant-lot, rehabilitation, homebuyer, commercial, developer, or community program.
3.  Confirm buyer eligibility. Check tax status, code compliance, prior land bank performance, residency or adjacency rules, entity standing, ownership limits, and disqualifying property history.
4.  Verify availability and ownership. Confirm the land bank owns or controls the parcel and that the specific parcel is available under the selected program.
5.  Inspect and research the property. Review title, taxes, zoning, access, utilities, environmental concerns, flood risk, building condition, demolition status, market data, and neighborhood plan.
6.  Build the project budget. Include acquisition, closing, stabilization, permits, design, construction, contingency, carrying costs, insurance, compliance, and disposition costs.
7.  Prepare the application or bid. Follow every instruction and supply complete financial, construction, entity, identity, and project documents.
8.  Respond to staff and board review. Answer questions quickly and revise the plan if the land bank requires a different scope, schedule, price, or security.
9.  Review the contract and deed. Confirm the title form, restrictions, reversion rights, deadlines, reporting, insurance, transfer limits, and remedies before signing.
10.  Close and complete compliance. Record the deed, secure the property, start work, document progress, request required inspections, and obtain a written release when obligations are satisfied.
Approval Is Often Discretionary
A complete application does not guarantee approval. Staff may compare the plan with disposition policies, neighborhood goals, available funding, property condition, and competing proposals. Board authorization may be required at a public meeting. Keep acquisition assumptions conditional until the land bank gives written approval and signs the agreement.
Chapter 5  Buyer Eligibility and Application Preparation
Common Buyer Qualifications
No delinquent property taxes or municipal debt
No unresolved code violations or nuisance conditions
Good standing on other property owned by the applicant and related entities
No prior default under a land bank contract or development agreement
Proof of funds or lender support for acquisition and the full project
Demonstrated experience or a qualified project team
A feasible use permitted by zoning and program policy
Ability to meet construction occupancy maintenance and reporting deadlines
Disclosure of ownership interests partners and related entities
A Complete Application Package
	Document
	Purpose

	Application form
	Identifies the parcel buyer program and proposed use

	Government identification
	Confirms the individual applicant or authorized signer

	Entity documents
	Shows legal existence ownership authority and good standing

	Proof of funds
	Supports acquisition rehabilitation and carrying capacity

	Lender letter
	Explains financing status amount conditions and expected closing time

	Scope of work
	Defines repairs demolition construction and site work

	Project budget
	Connects costs funding sources and contingency

	Project schedule
	Shows milestones from closing through completion

	Contractor information
	Supports pricing capacity licensing and insurance

	Development plan
	Explains design use operations and community impact

	Ownership history
	Allows review of taxes code conditions and prior performance

	Offer or bid form
	States price deposit contingencies and acceptance period



Proof of Funds
Provide recent, legible evidence that clearly identifies the account holder and available amount. If funds are held by an entity or partner, explain the relationship to the buyer. Remove unnecessary account numbers but leave enough information for verification. If financing is required, confirm that the land bank permits financing and that the lender can meet the closing deadline. Some distressed structures are difficult to finance with a conventional mortgage.
Scope and Schedule
The scope should be property-specific. Separate immediate stabilization, code corrections, building systems, exterior work, interior work, site work, professional fees, permits, and contingency. Identify who will perform the work and when. A schedule that simply promises full rehabilitation without milestones is weaker than one tied to inspections, permits, funding draws, and completion evidence.
Chapter 6  Property Due Diligence
Land bank inventory often contains the conditions that discouraged conventional buyers. Due diligence should therefore focus on both the property and the obligations attached to the purchase program.
Ownership and Title
Confirm the exact legal owner and parcel number.
Obtain the vesting deed and review the legal description.
Order a title search or title commitment when appropriate.
Identify mortgages liens judgments taxes assessments easements restrictions and probate interests.
Confirm what the land bank will clear and what the buyer will accept.
Review whether the deed is a warranty deed special warranty deed quitclaim deed or another statutory form.
Ask whether title insurance is available and whether the selected lender requires it.
Confirm that adjacent lots are separate parcels and that proposed combinations are permitted.
Taxes and Municipal Charges
Do not assume every delinquent balance disappears. Ask the land bank, treasurer, tax collector, water department, code enforcement office, and closing agent which amounts will be canceled, paid, prorated, deferred, or transferred. Verify current-year taxes, special assessments, utility balances, demolition liens, nuisance abatement charges, solid waste fees, and pending assessments.
Zoning and Buildability
Current zoning classification and permitted use
Minimum lot area width frontage and setback requirements
Nonconforming lot or structure status
Historic district design review
Parking landscaping and stormwater requirements
Subdivision parcel split or parcel combination requirements
Access from a public street and legal ingress and egress
Utility availability capacity tap fees and connection location
Demolition permits condemnation orders and building code status
Physical Condition
Inspect the roof, foundation, structure, water intrusion, fire damage, mold, mechanical systems, electrical service, plumbing, sewer connection, windows, doors, site drainage, retaining walls, trees, debris, and evidence of vandalism or unauthorized occupancy. If entry is prohibited, price the uncertainty. Do not enter an unsafe or occupied structure without written permission and appropriate professionals.
Environmental Review
Past uses such as dry cleaning, fuel storage, auto repair, manufacturing, dumping, rail activity, or industrial operations can create environmental risk. EPA describes All Appropriate Inquiries as the process of evaluating environmental conditions and potential contamination liability. Commercial and industrial acquisitions may warrant a Phase I environmental site assessment and further testing based on professional advice. [13] [14]
Flood and Natural Hazard Review
Use the FEMA Flood Map Service Center to review the official flood map, then confirm local drainage history, elevation requirements, insurance availability, and lender requirements. FEMA identifies the Map Service Center as the official online source for flood hazard mapping. [15]
Market and Exit Review
Comparable sales and realistic after-repair value
Rent and vacancy evidence for the exact submarket
Buyer pool for the finished product
Time needed for permits construction lease-up or resale
Transfer or resale restrictions during and after compliance
Affordable housing or owner-occupancy periods
Appraisal and financing limits for the planned exit
Sensitivity to higher construction cost lower value and longer holding time
Chapter 7  Budgeting Financing and Offer Strategy
Build the Total Project Cost
	Cost Category
	Items to Include

	Acquisition
	Purchase price deposit application fee closing and recording

	Title and legal
	Search commitment insurance survey legal review and entity work

	Immediate stabilization
	Boarding security debris lawn utilities and emergency repair

	Design and permits
	Architect engineer survey environmental review permits and taps

	Construction
	Labor materials contractor overhead change orders and inspections

	Site work
	Demolition grading drainage utilities driveway landscaping and fencing

	Carrying
	Taxes insurance utilities interest maintenance and monitoring

	Compliance
	Escrow reporting inspections bonds or performance security

	Disposition
	Broker marketing transfer tax concessions and final closing

	Contingency
	Property-specific reserve for unknown condition and price changes



Financing Questions to Resolve Early
Does the land bank accept financed purchases for this program
Can the lender close within the required period
Will the lender finance an uninhabitable or heavily damaged structure
Can acquisition and rehabilitation funds be combined
Will the land bank accept lender conditions or appraisal contingencies
Must rehabilitation funds be placed in escrow
Does the deed restriction conflict with the lender’s collateral requirements
Is title insurance available in the required form
When can the buyer refinance or transfer the property
Offer Strategy
Follow the program rules before negotiating price. Some parcels have fixed prices, some use auctions, some invite proposals, and some permit staff or board negotiation. Support an offer with a feasible plan, documented costs, proof of funds, and a schedule. A very low offer with no execution evidence may be less competitive than a clear proposal that advances the land bank’s adopted goals.
Do Not Bid From the Purchase Price Alone
Set the maximum price only after the total project cost, required return, financing, compliance risk, and downside scenario are known. For a rehabilitation property, test at least three cases: expected cost, higher cost with a longer schedule, and a failure case requiring resale or additional stabilization. For vacant land, test whether the parcel remains usable if utilities, zoning relief, or parcel combination takes longer than expected.
Chapter 8  Contracts Closing and Post Closing Compliance
Contract Terms to Review
Purchase price deposit and payment method
Required closing date and extension rights
Inspection access and property condition
Title standard and accepted exceptions
Taxes assessments utilities and closing costs
Permitted use and prohibited transfers
Rehabilitation construction or occupancy deadlines
Insurance maintenance and security obligations
Reporting photographs inspections and progress meetings
Reversion repurchase mortgage escrow or liquidated damage remedies
Conditions required for a release of restrictions
Deed Restrictions and Reversion Rights
A land bank may retain enforcement rights after closing. The recorded deed or a separate development agreement may restrict use, require construction, require owner occupancy, prohibit transfer without consent, or give the land bank a right to reenter or reacquire the property after default. These provisions can affect financing, resale, estate planning, partnerships, and the project’s value. 
Closing Checklist
Final approved contract and all exhibits
Entity authorization and signer authority
Title commitment and resolved exceptions
Survey or legal description review when needed
Insurance effective at closing
Funds verified and wired under confirmed instructions
Deed development agreement mortgage or escrow documents
Tax and assessment treatment confirmed in writing
Keys access codes and possession plan
Recorded document delivery and post-closing contact
Manage Compliance as a Project
Create a compliance calendar on the day the contract is signed. Record every deadline for closing, securing the property, permits, construction milestones, inspections, occupancy, reporting, and release of restrictions. Save dated photographs, invoices, permits, contractor records, inspection approvals, insurance certificates, and correspondence. If a delay arises, request an extension before the deadline and support the request with specific evidence and a revised schedule.
Chapter 9  Common Risks and Red Flags
	Risk
	Why It Matters
	Buyer Response

	Unverified ownership
	The listed agency may not own or control the parcel
	Confirm owner parcel and sale authority in official records

	No interior access
	Repair cost can be materially understated
	Use a larger contingency or decline the property

	Quitclaim transfer
	The deed may provide limited title warranties
	Order title review and confirm insurability

	Nonbuildable lot
	The intended improvement may not be permitted
	Obtain written zoning and utility answers

	Environmental history
	Cleanup and liability can exceed property value
	Engage an environmental professional early

	Occupied property
	Possession and relocation issues may delay the project
	Do not disturb occupants and obtain legal guidance

	Short rehab deadline
	Default can trigger reversion or other remedies
	Match scope funding permits and contractor capacity to the deadline

	Thin proof of funds
	Approval or closing can fail even after selection
	Document acquisition and project capital before applying

	Related entity problems
	Tax or code issues can disqualify the buyer
	Audit all owned and controlled properties

	Transfer restrictions
	The planned refinance or resale may be prohibited
	Review recorded and contractual restrictions before bidding



Reasons to Stop the Acquisition
The land bank cannot confirm that it owns or can sell the parcel
The intended use is not permitted and no realistic approval path exists
Title exceptions or access problems cannot be resolved within the budget
The buyer cannot inspect or price a major unknown and the downside is unacceptable
The rehabilitation deadline is incompatible with permits funding or construction capacity
The deed restriction blocks the planned financing or exit
The total project cost exceeds supportable value or cash flow
The application would require inaccurate or incomplete representations
Chapter 10  Selected Purchase Models
Detroit Land Bank Authority
Detroit uses multiple channels, including auction, Own It Now, Rehabbed and Ready, marketing listings, side lots, neighborhood lots, and project applications. A buyer must match the parcel to the correct channel. Auction and Own It Now properties can carry monitored rehabilitation requirements, while side-lot rules focus on adjacent ownership and parcel characteristics. Detroit also accepts applications for certain publicly owned property that is not listed through a standard sales channel. [7] [8] [9]
Genesee County Land Bank Authority
Genesee County provides separate applications for vacant lots, residential property, poor-condition or demolition-list property, and commercial property. The land bank explains that an interest form does not mean every property is immediately available. Applicants may submit forms through the published channels and may be contacted when a property becomes available. [10] [11]
Cuyahoga County Land Bank
Cuyahoga County publishes available property information and uses purchaser applications. Its deed-in-escrow program is designed for qualified buyers who agree to complete specified renovations, commonly within a defined period. The purchaser application requests identity and financial evidence, and program review focuses on the buyer’s ability to acquire and complete the project. [12]
Birmingham Land Bank Authority
Birmingham illustrates a different model tied to tax-delinquent property. Its programs include lot leases, clear-title ownership, and rehabilitation or shovel-ready pathways. Applicants first identify the parcel and program, then submit the required interest form and application. The land bank can investigate eligible tax-delinquent property and may require redevelopment commitments and restrictive covenants. [5] [6]
What the Models Show
There is no single national land bank purchase form. The common decision is whether the buyer can complete the specific outcome attached to the parcel. The correct approach is to read the local disposition policy, identify the program, confirm the property’s actual status, and build the application around the land bank’s stated standards.
Chapter 11  Using the National Land Bank Directory
Workbook Structure
The companion workbook contains four worksheets. All 354 Land Banks is the master directory. Direct Contacts Verified contains the entries with independently verified public contact information. Contact Research Queue identifies entries that still need direct verification. State Summary shows how the directory is distributed across states and territories.
How to Use Each Row
1.  Start with the state and land bank name.
2.  Open the LandBankSearch profile to understand the organization and service area.
3.  Open the official website and inventory link when available.
4.  Confirm the current phone email address and staff contact on the official site.
5.  Ask whether the land bank has an active property list and which programs accept new applications.
6.  Record the direct list or GIS link and the date verified.
7.  Move unverified entries into active research only after a direct official contact or current official source is found.
National Directory Snapshot
	State
	Land Banks in LandBankSearch
	Direct Contacts Verified
	Still Needs Direct Contact Verification

	Alabama
	6
	3
	3

	Alaska
	1
	1
	0

	Arkansas
	2
	2
	0

	Connecticut
	5
	4
	1

	Delaware
	1
	1
	0

	Georgia
	31
	16
	15

	Illinois
	9
	7
	2

	Indiana
	8
	4
	4

	Kansas
	40
	12
	28

	Kentucky
	2
	0
	2

	Louisiana
	2
	1
	1

	Maine
	2
	1
	1

	Maryland
	1
	0
	1

	Massachusetts
	1
	1
	0

	Michigan
	55
	25
	30

	Minnesota
	1
	1
	0

	Mississippi
	1
	0
	1

	Missouri
	4
	0
	4

	Nebraska
	4
	0
	4

	New Jersey
	1
	1
	0

	New York
	30
	22
	8

	North Carolina
	1
	0
	1

	Ohio
	72
	32
	40

	Oregon
	1
	0
	1

	Pennsylvania
	38
	11
	27

	Puerto Rico
	5
	0
	5

	Rhode Island
	2
	1
	1

	Tennessee
	4
	3
	1

	Texas
	3
	2
	1

	Virginia
	3
	0
	3

	Washington
	1
	0
	1

	West Virginia
	16
	8
	8

	Wisconsin
	1
	1
	0



Source: LandBankSearch All 354 Land Bank Contacts 2026 09 04 companion workbook. Counts represent the directory snapshot and verification status recorded in that file. They do not represent a guarantee of current inventory or an active purchasing program.
States Not Shown in the Snapshot
A state that does not appear in this workbook snapshot may still have public property programs, redevelopment authorities, housing authorities, municipal surplus property, tax-foreclosed inventory, or later-created land banks. Do not relabel those programs as land banks without confirming the organization’s legal identity and authority.
Chapter 12  Investor Operating System
Weekly Sourcing Routine
Review saved LandBankSearch markets and official inventory pages
Update parcel status price deadline and contact date
Screen new parcels for use zoning access and major environmental flags
Advance only the parcels that meet the investment and program criteria
Contact the land bank with a short list of property-specific questions
Archive removed sold or ineligible parcels with the reason
Deal File Standard
Parcel summary and official listing
Assessor GIS and ownership records
Disposition policy program rules and application
Contact log and written answers
Title tax assessment and utility research
Zoning building and environmental research
Inspection photographs and professional reports
Budget financing proof and schedule
Submitted application and approval records
Contract deed closing statement and recorded documents
Compliance evidence and final release
Decision Gates
	Gate
	Required Answer Before Advancing

	Source
	The official seller program and parcel availability are confirmed

	Eligibility
	The buyer and intended use meet the program requirements

	Feasibility
	Zoning access utilities title and physical condition support the plan

	Economics
	The total project cost and downside case meet the investment criteria

	Execution
	Funding team permits and schedule can satisfy the land bank deadline

	Documents
	The contract deed and restrictions are acceptable

	Compliance
	A system is in place to complete report and document every obligation


Chapter 13  Application and Due Diligence Checklists
Before Contacting the Land Bank
Identify the parcel number and address
Confirm the land bank or public entity shown as owner
Identify the program that appears to apply
Write a one-sentence proposed use
Check whether the buyer has tax or code issues
Prepare a list of property-specific questions
Before Submitting an Application
Current application and disposition policy downloaded
Buyer eligibility confirmed for the applicant and related entities
Inspection completed or unknown condition priced
Title and tax research reviewed
Zoning use access utilities and flood risk checked
Environmental risk screened
Scope budget schedule and contingency completed
Proof of funds or financing letter current
Required entity identity contractor and experience documents attached
Offer terms and deadlines independently reviewed
Application copied and submission confirmed
Before Closing
Final contract and deed restrictions reviewed
Title exceptions accepted or resolved
Closing costs taxes assessments and utilities confirmed
Insurance effective on the transfer date
Possession security and stabilization arranged
Construction funding and contractor schedule confirmed
Post-closing reporting contacts and deadlines entered in the calendar
Wire instructions verified through a trusted channel
Executed and recorded documents scheduled for delivery
Questions to Ask the Land Bank
Does the land bank currently own or control this parcel
Is the parcel available and under which program
Is the price fixed negotiable auction-based or proposal-based
What buyer qualifications apply
What documents and proof of funds are required
Can the property be inspected and is entry permitted
What title will be conveyed and can title insurance be obtained
Which liens taxes assessments or utilities survive closing
What use construction occupancy or resale restrictions apply
What are the approval closing and completion deadlines
Does the board need to approve the sale
What happens if the project is delayed
What evidence is required to obtain a release of restrictions
Final Buyer Standard
A land bank purchase should advance only when the buyer has verified the seller, parcel, program, use, title, physical condition, total project cost, financing, schedule, contract restrictions, and post-closing obligations. The strongest opportunity is not necessarily the lowest-priced property. It is the property whose required outcome can be completed with adequate capital, time, documentation, and a realistic exit.
Chapter 14  Sources and Further Research
[1] Center for Community Progress  Land Banks  https://communityprogress.org/resources/land-banks/
[2] Center for Community Progress  How to Buy Property From a Land Bank  https://communityprogress.org/blog/how-to-buy-property-from-a-land-bank/
[3] LandBankSearch  Every Land Bank in America  https://www.landbanksearch.com/land-banks
[4] Center for Community Progress  National Land Bank Map  https://communityprogress.org/resources/land-banks/national-land-bank-map/
[5] Birmingham Land Bank Authority  How to Apply for a Property  https://birminghamlandbank.org/how-to-apply-for-a-property/
[6] Birmingham Land Bank Authority  Clear Title Ownership Program  https://birminghamlandbank.org/clear-title-ownership-program/
[7] Detroit Land Bank Authority  Purchase Property  https://buildingdetroit.org/purchase_property
[8] Detroit Land Bank Authority  Compliance  https://buildingdetroit.org/compliance
[9] Detroit Land Bank Authority  Land Reuse Programs  https://buildingdetroit.org/land-reuse-programs
[10] Genesee County Land Bank Authority  Applications and Forms  https://www.thelandbank.org/apps_forms.asp
[11] Genesee County Land Bank Authority  Search All Properties  https://www.thelandbank.org/find_properties.asp
[12] Cuyahoga County Land Bank  Property Purchaser Information  https://cuyahogalandbank.org/all-available-properties/
[13] United States Environmental Protection Agency  Brownfields All Appropriate Inquiries  https://www.epa.gov/brownfields/brownfields-all-appropriate-inquiries
[14] United States Environmental Protection Agency  Revitalization Ready Guide Reuse Assessment  https://www.epa.gov/land-revitalization/revitalization-ready-guide-chapter-3-reuse-assessment
[15] Federal Emergency Management Agency  Flood Map Service Center  https://msc.fema.gov/
Companion Directory
LandBankSearch All 354 Land Bank Contacts 2026 09 04. The Tax Deed Collective research workbook. Verification date recorded in the workbook as September 4 2026.
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